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CLEAR ADVICE

INTRODUCTION
Our Niche — Business Families in Transition

At Clear Advice, we are a third-generation family business helping other business families. Our clients are
entrepreneurs, family-owned enterprises, and closely held companies who face one of life’s most difficult
crossroads:

1 2 3

How do we transition What happens if some Is a third-party sale

this business to the children are in the business better for family harmony
next generation? and others are not? and financial security?

These are not just financial decisions; they are emotional, relational, and behavioral challenges. Legacy,
identity, fairness, and fear of loss are as much a part of the equation as cash flow or valuation.

That is why Clear Advice embraces behavioral finance as a guiding framework for our work. Research and
experience show that poor outcomes rarely stem from poor investments, they come from poor decisions,
often driven by emotion at moments of uncertainty. Our mission is to help families recognize, anticipate, and
manage these behavioral dynamics so transitions succeed both financially and personally.
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THE CLIENT JOURNEY

Behavioral Finance at Every Step

Every engagement begins not with spreadsheets, but with
people.

1. Onboarding

We start by updating, or developing your Investor Profile,
integrating traditional risk tolerance and time horizon
analysis with behavioral finance.

2. Creating a Common Language

We use Emergenetics®, a behavioral personality inventory,
to establish a shared vocabulary for coommunication
between advisors and clients, parents and children, and
business owners and their management teams. This
reduces conflict and accelerates decision-making.

3. Portfolio Construction

Your portfolio is built with behavioral insights in mind. We
design custom portfolios that take your investor profile
and emotions in finance into consideration.

4. Transition Planning & Family Dynamics
Whether you are transferring wealth or exiting a business,

we apply behavioral finance to identify the biases that

stall action and provide structured scenario modeling so
decisions move forward with clarity.

5. Ongoing Coaching

The relationship doesn't stop at planning. We coach
clients through market cycles, family conversations, and
succession milestones, replacing panic with perspective,
and silence with structured dialogue.
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EMOTIONS IN FAMILY
WEALTH AND LEGACY

Family wealth conversations are often avoided because of guilt, fear, or resentment. Parents worry about
fairness, heirs fear being judged, siblings resent perceived favoritism. Left unaddressed, these emotions
surface later, derailing the planning process and straining family relationships.

Behavioral finance explains why: status quo bias keeps decisions delayed, loss aversion magnifies risks,
and framing errors make tradeoffs harder to see. At Clear Advice, we surface these dynamics early, using
the Family Financial Roadmap™ to illustrate side-by-side outcomes—sale vs. transfer vs. philanthropy—so
choices feel objective, not personal. The Family Financial Roadmap reduces uncertainty, takes emotion out
of decision-making, and builds confidence in even the most complex financial transitions. Integrated with
Emotional Intelligence and investor profiles, it provides a comprehensive framework that calms emotions,
improves collaboration, and reduces both financial and relational risk.

©2025 Clear Advice Financial, LLC. All Rights Reserved. 5



PSYCHOLOGY &
BEHAVIOR OF INVESTING

Investing is never purely rational. Key behavioral tendencies
include

1. Loss Aversion
Losses feel 2—3x worse than gains.

2. Overconfidence

Believing you can ‘beat the market.’

3. Anchoring

Clinging to irrelevant benchmarks.

4. Herd Mentality

Following peers into poor investments.

5. Mental Accounting
Mislabeling money by source instead of purpose.

We integrate these lessons into portfolio construction. By
assigning assets into time-based buckets, clients gain both
structure and peace of mind. This behavioral framing not
only reduces anxiety but also ensures better adherence to
the plan during inevitable market swings.
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INVESTOR PROFILES &
BEHAVIORAL INSIGHTS

Investor behavior is shaped by personality. Through
Emergenetics®, we help families and business teams
recognize how thinking and behavior affect decision-making:

Cautious members may delay.

Spontaneous members may chase fads.

[
@® Methodical members may over-analyze.
®
[

Individualists may push bold moves that unsettle others.

When these styles collide, families fight. When they're surfaced and named, families find empathy. By
mapping behavioral tendencies onto the Family Financial Roadmap™, we turn differences into alignment.
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CLEARPATH SUCCESSION FOR BUSINESS OWNERS

Wealth transfer for business owners brings a unique set of psychological impacts. Heirs may feel
entitlement, emotional conflict, anxiety, or lack of motivation. With some children in the business and some
not, equality and fairness enter the equation. Parents may fear spoiling their children, or conversely, losing
control of their legacy. Without structure, these fears lead to procrastination or family disputes.

For owners of family businesses, our proprietary ClearPath Succession™ process allows families to visualize
different business transfer strategies including sale to children, outright gifts, phased succession or
charitable giving. And other considerations include company management, loyal key employees and the
possible full or partial sale to a third party for cash. These scenarios each need to be thought through and
illustrated, as they not only have financial and tax implications, but there are emotional consequences of
each pathway. Importantly, these scenarios should also integrate asset protection strategies, legacy trusts,
and other multi-generational planning vehicles to help families preserve wealth and values across time.

FOSTER OPEN DIALOGUE
AND TRUST

Money conversations are hard; legacy
conversations are harder. Heirs may feel
burdened by expectations, while parents may
hesitate to discuss control or fairness. By placing
options on the family table, the focus shifts

from personal conflict to objective choices.

This structure makes the conversation more
constructive, grounded, and forward-looking.
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MANAGE GENERATIONAL
AND VALUE DIFFERENCES

Older generations often prioritize preservation,
while younger generations may focus on growth,
impact investing, or philanthropy. It is important
to bridge these differences by showing how
each approach plays out in tangible scenarios.
Families can see, in black and white, the tradeoffs
of different paths—building compromise and
cohesion. Tools such as trusts, governance
structures, and alternative investments help
align wealth planning with family values, ensuring
decisions honor both financial stability and
emotional harmony.
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TOOLS FOR
DEVELOPING BEHAVIORAL
INTELLIGENCE

Clear Advice equips clients with tools that merge financial
strategy and behavioral science:

1. Behavioral Finance Coaching
Recognize and manage biases.

2. ClearPath Succession™
A process for family business succession.

3. EQ & Empathy Training

Improve family and business communication.

4. Emergenetics® Assessments
Establish common language in families and teams.

5. Investor Profiling
Align risk, time horizon, and behavior.

6. The Family Financial Roadmap™

Providing structured, visual scenarios that reduce
ambiguity, manage emotional risk, and help families
navigate uncertainty with clarity.

7. Trusts & Asset Protection
Provide peace of mind by preserving wealth for future
generations.
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CONCLUSION




DISCLOSURES

Securities offered through IFP Securities, LLC, dba Independent Financial
Partners (IFP), member FINRA/SIPC. Investment advice offered through
IFP Advisors, LLC, dba Independent Financial Partners (IFP), a Registered

Investment Adviser. IFP and Clear Advice Financial are not affiliated.

Neither IFP Advisors LLC, IFP Securities LLC, dba Independent Financial
Partners (IFP), nor their affiliates offer tax or legal advice. Any potential tax
advantages or benefits will depend on your circumstances. Consult your
tax professional and/or legal expert about your individual tax situation and

visit IRS.gov to learn more.

The information given herein is taken from sources that IFP Advisors,

LLC, dba Independent Financial Partners (IFP), IFP Securities LLC, dba
Independent Financial Partners (IFP), and its advisors believe to be reliable,
but it is not guaranteed by us as to accuracy or completeness. This is for
informational purposes only and in no event should be construed as an
offer to sell or solicitation of an offer to buy any securities or products.
Please consult your tax and/or legal advisor before implementing any tax
and/or legal related strategies mentioned in this publication as IFP does not
provide tax and/or legal advice. Opinions expressed are subject to change
without notice and do not take into account the particular investment
objectives, financial situation, or needs of individual investors. This report
may not be reproduced, distributed, or published by any person for any

purpose without IFP’s express prior written consent.

This is for educational and informational purposes only and is not research

or a recommendation regarding any security or investment strategy.

Securities offered through IFP Securities, LLC (“IFP Securities”) a broker-
dealer registered with and a member of the Financial Industry Regulatory
Authority (FINRA)/SIPC. Advisory services offered through IFP Advisors,
LLC, ("IFP Advisors” or “Adviser”) an Investment Adviser registered with
the Securities and Exchange Commission (SEC). IFP Securities IFP Advisors
are subsidiaries of Independent Financial Partners and often are referred
to collectively as “Independent Financial Partners” or “IFP". Registration

or membership with any governmental or regulatory body does not imply

endorsement or approval.
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